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bercrombie & Kent pioneered the
luxury travel experience, and now
delivers a new standard of luxury

and service to the destination club. The A&K

Residence Club brings together a portfolio

of outstanding properties in the world’s most

alluring destinations, with the flexibility and

convenience that have kept Abercrombie &
Kent at the forefront of the travel industry.

A&K Residence Club members have access

to multi-million dollar homes, villas and trips
around the world. The Club’s properties range
from mountain villas in Deer Valley, Utah and
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Sun Valley, Idaho, to beach villas in Hawaii
and the Cote d’Azur as well as apartments in

New York City, London and more.

As with other destination clubs, Residence
Club members pay an initial membership fee
as well as annual dues — but the rewards are
far greater. Unlike other destination clubs,
A&K Residence Club homes are debt-free
and are owned by members through a
non-profit corporation.

Geoffrey Kent says, “Our competitors are
completely focused on real estate because that’s
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all they know, whereas we're totally focused on
travel.” According to Kent, this makes all the
difference. “People are coming for a holiday
experience — not a real estate experience —
and you can’t deliver that unless you know how
to operate on the ground. I call it the last mile.”

Going the last mile is par for the course at
A&K, where every journey is distinguished

by invitation-only access not available to the
general public — “something,” Kent says, “that
you can’t Google.” This benefit is passed on to
A&K Residence Club members, who may trade
in one or two weeks of residence every year

R PET| TQRS ARE COMPLETELY
FOCSEED ON REAL ESTATE BECAUSE
THAT'S ALL THEY KNOW, WHEREAS
WE'RE TOTALLY FOCUSED ON TRAVEL'

- GEOFFREY KENT
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toward the global travel experiences offered by
A&K. This distinguishes Residence Club from
other clubs that operate on a first-come, first-
served availability basis; when dates are sold
out, their members have no other options.

Jarvis J. Slade, Jr., President of the A&K
Residence Club, says that a Residence Club
membership is demonstrably a better option
than purchasing a vacation home. “With a
second home it’s the same place every year.
It’s very expensive, and you have to go there
every year to warrant the cost.” Slade says that
most second homes are occupied an average
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of 28 days per year, sitting unused the rest of
the time. Because Residence Club homes are
inhabited throughout the year, “membership is
a much more environmentally friendly way to
enjoy a vacation home.”

With over 45 years experience in creating
extraordinary travel opportunities, Kent and
Slade are eager to reinvent the destination club
in the A&K mold. “This is so natural for me,
so easy,” says Kent. “It’s in my DNA.”

Own the extraordinary with the Abercrombie &

Kent Residence Club. For more information, go
to akresidenceclub.com.
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